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How many sales opportunities
does your marketing really deliver?

Marketing analysis

HIGHLIGHTS
g DELIVER HIGHLY-QUALIFIED LEADS AND ALLO-

CATE RESOURCES FOR MAXIMUM IMPACT

g IDENTIFY WHICH AD SOURCES DELIVER 
THE MOST, HIGHEST-QUALITY LEADS

g IMPROVE SALES PERFORMANCE BY DIAGNOSING
LEAD QUALITY VERSUS CALL-HANDLING ISSUES

If you only measure by counting the number of calls, you’re not getting
the whole picture. LeadScore®, marketing analysis tool, exclusively from
CallSource®, filters out non-prospect calls and provides a true analysis of
the effectiveness of your marketing and sales.

LeadScore analysts review and classify your recorded calls, assuring
accurate reporting of marketing cost-per-lead and sales appointment-
setting ratios.
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Recorded calls are reviewed by our experts.
Our analysis tells you how many calls are
reaching your sales team versus how many
are actual sales opportunities.

Lead Analysis


